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•	300,000	SF	available
•	14’	-	22’	clear	height
•	$5,500,000	Sale	/	$3.25	PSF	Semi	Gross	

•	28,422	SF
•	Redevelopment	opportunity	with	permits
•	$2,450,000	Sale
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Accelerating	success.

391	VICTORIA	AVENUE	N,	HAMILTON

19-	21	JOHN	STREET	SOUTH,	HAMILTON

XXXXXXXXXXX M5 Zoning Site

•	96	unit	mini	storage	compound
•	3.18	acres/	includes	1,840	SF	bungalow
•	$949,000	Sale	($17,814/	2013	taxes)

1030	BERTIE	STREET,	FORT	ERIE

•	Retail	complex	fronting	QEW
•	23,600	SF	to	1,600	SF
•	Storefront	warehouse	units	available

360	&	410	LEWIS	ROAD,	STONEY	CREEK
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FOR SALE FOR SALE

FOR LEASE FOR SALE/LEASE

The Hamilton market has 
caught the interest of GTA 
investors over the last 
couple of years. These-
out-of-town investment 
dollars have been placed 
into a variety of assets that 
include land holdings, resi-
dential developments, and 
industrial portfolios. 

In particular the AEGD, 
or Airport Employment 
Growth District, has been 
quite active over the last 
year with huge speculation 
about a potential boom in 
the area surrounding the 
airport. 

Apartment buildings 
have always been in high 
demand as investment 
properties; however, the 
average price per door 
has increased significant-
ly as of late. These types 
of income-producing 
properties are in such high 
demand and they are rarely 
placed on the market for 
consumption. As tenant 
demand is still healthy in 
the city, these are seen as 
low risk investments. 

For the first time in 
several years a large REIT 
purchased two large indus-
trial properties in Hamil-
ton to broaden their overall 
portfolio.  PIRET bought 

1175 Barton Street which is 
a large multi-tenant facili-
ty, as well as a large single 
facility on Constellation 
Drive.

Whether you are looking 
at residential, commercial, 
Industrial, or land you 
must arm yourself with 
plenty of market informa-
tion as each sector comes 
with their own rates of re-
turn and level of risk which 
is dictated by the market 
itself. Correspondingly, 
each sector must be evalu-
ated in its own manner to 
determine the appropriate 
current market value for 
the asset. 

The most commonly 
used method for valuation 
of investment properties 
is the CAP Rate method. 
A simple explanation is as 
follows: The net income 
of the property is divided 
by the desired capitaliza-
tion rate to determine the 
value of the asset. Current 
market transactions, age 
of the building(s), quality 
of the tenant, and length 
of term of the tenancy are 
all used to determine the 
appropriate CAP Rate. The 
current prevailing interest 
rate from the banks also 
plays a role in the CAP 
rate. If the rate of return in 
low risk assets is high, the 
demand for income-pro-
ducing property that does 
come with a higher level 
of risk due to potential va-
cancy issues will drop, and 
therefore the potential CAP 
rate for a property would 
rise.  Something to note is 

a further explanation of net 
income. Net income is the 
gross rental income with 
all cost and expenses re-
moved such as taxes, main-
tenance, and insurance. 
Typically a 5% vacancy rate 
is also taken into consider-
ation to account for future 
potential risk. 

Example: If a property 
has $100,000 of net income 
and the market is pointing 
towards a 7% CAP rate the 
property would be worth 
approximately $1,428,000. 

The Investment market 
as a whole was extremely 
active across the prov-
ince in 2012 to 2013. The 
amount of money invested 
by large REIT’s was unprec-
edented. This mass influx 
of money has since slowed 
as we are beginning to see 
some signs of the invest-
ment market softening. 

Hamilton will most 
likely be going against the 
market trends, in tradi-
tional Hamilton style. It is 
currently seen as the place 
to grow, and therefore a 
place to see the highest 
rate of return.

INVESTMENT UPDATE 

SYDNEY HAMBER

In recent years observers 
have seen a trend in North 
America towards repat-
riating manufacturing 
that had been sent off-
shore to places like China, 
India and Malaysia. One 
such example is Superior 
Radiant Products (SRP) 
who recently announced a 
43,000 sq ft. expansion  at 
our head office facility in 
Stoney Creek, after 19 years  
of successful international 
business building in Eu-
rope, USA and Asia.

SRP’s expansion which 
will more than double its 
previous size, is due to the 
growth in export markets 
and re-shoring manufactur-
ing of the patio heater for 
the North American sector.

Company  President, 
Kevin Merritt, stated, “We 
have considered our loyal, 

local employees  and are 
pleased to continue our 
relationship in our Hamilton 
based business community, 
mere minutes away from our 
start-up facility.” In less than 
six months, SRP’s workforce 

has increased 14%.
In addition to SRP’s 

accredited ISO status  the 
company has recently 
adopted a ‘Lean Manu-
facturing’ philosophy to 
enhance its overall market 

position.
Superior manufactures 

a wide range of heating 
products for industrial and 
commercial settings, sports 
facilities and outdoor 
patios.

HOMEBUILDERS PICK  
NEW EXECUTIVE OFFICER

Mayor Bob Bratina with other local dignitaries and Superior management and staff at the 
opening of SRP’s 43,000 square foot expansion

Suzanne Mammel, a long 
time member of the Board 
of Director of the Hamil-
ton Halton Homebuilders’ 
Association is now the 
organization’s Executive 
Director. A 15 year member 
of the Association Suzanne 
will take up her duties next 
week. Prior to the HHHBA 

appointment, Suzanne 
held different positions at  
the a planning and engi-
neering firm A.J. Clarke, 
starting with construction 
inspector, contract admin-
istrator, project manager, 
etc. In 2006, Suzanne 
became a partner with the 
firm.

Superior Radiant Products Stoney Creek 
expansion an example of “re-shoring”


